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We work with clients to discover unique and cost-
effective methods to enter new markets and develop 
incremental revenue streams in existing ones

Collaborating with companies worldwide 
to drive sustainable revenue
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Some of our clients
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Where do 
you start?



What questions are you trying to answer?
How many are already selling internationally?
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TIP #1 - FIND SOMEONE WHO HAS 
DONE IT BEFORE 

ÅCulture,customs and language

ÅRoadblocks and opportunities

ÅBest approach for the market
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There is nothing worse than learning 
through trial and error



TIP #1 - FIND SOMEONE WHO HAS 
DONE IT BEFORE (continued) 
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There is nothing worse than learning 
through trial and error

Minnesota Trade Office


